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At a meeting of the directors held here today, the accounts for the year ended 31st December 2007 were submitted and approved by the directors. The
preliminary profits statement is as follows:

Chairman’s statement

After two years of losses I am pleased to be able to report that the group made a profit before tax of £138,057 (compared to a loss in 2006 of £116,200).
Group revenue increased in 2007 by 6.5% to £11,838,813 (2006 - £11,119,745).

The tax charge, payable on profits generated in the USA, reduces the profit after tax to £9,264 (compared to a loss in 2006 of £187,376). Although the
result is very far from satisfactory, the turnaround in the operating profit is in line with our forecasts and does represent a significant recovery from the
low point in 2005, when the after tax loss approached £300,000. Overall group revenue for the first quarter of 2008 is running well ahead of 2007 and we
believe that the group is on course to make further progress in 2008.

However, the directors have very reluctantly decided that it would not be prudent to pay a final dividend out of reserves, particularly given the strain
put on our resources as a result of the accumulated losses, in the period 2005-2006, which approached £500,000. The directors are acutely aware that
there has been no dividend for two years and the return to a regular payment of dividends to shareholders is a key priority of the board.

Move to AIM

The resolution to transfer the listing of the company’s shares from the Official List to AIM was passed at a general meeting on 25th May 2007. The
transfer was successfully completed on 27th June 2007.



Braime Pressings Limited

We continue to struggle to turnaround our manufacturing business. Progress has been made in reducing our overhead costs and in increasing operating
efficiencies and the level of loss has been substantially reduced. However, the fundamental problem of insufficient revenue volume remains with
revenue up by only 3.6% in 2007.

A major project, which would have fundamentally changed this situation and which was scheduled to come on stream last July, was repeatedly
postponed by late changes in our customer’s specifications. Start up is now planned for July 2008 but the long delay had a very serious negative impact
on the 2007 result.

In December, a major customer, Electrolux announced the closure of its domestic cooker plant in Spennymoor and the relocation of manufacturing to
Poland. This will have little effect on us in the current year and we have been offered the opportunity to retain some of this business to the new Polish
plant in 2009. Meanwhile some replacement work has been recently secured from other customers.

Braime Elevator Components Limited

As part of the “4B” division, distributing specialised components to the bulk material handling industry worldwide, the com pany had a successful year
with revenue up by 17.5%. Systems to monitor and help maintain the safe working of process plant now form an important part of our product range
and the company benefited in 2007 from a major contract in this field. We continue to invest in new product development in order to maintain the
growth in this sector of the business.

The company is currently operating just below an ambitious revenue budget but we are hopeful that the progress made in 2007 can be continued.

Sarl S.E.T.E.M (France and Germany)
Revenue increased by 14%, largely due to increased exports to Germany and other European markets. The company made a small loss in 2007 but is
currently trading above budget and is forecast to make a positive contribution to group profit in 2008.

4B Elevator Components Limited (USA)

In spite of the fall in the value of the US dollar, which both reduced turnover when expressed in sterling and reduced the margins on UK sourced
products, the company had an outstanding year. With costs largely maintained at 2006 levels, an 11% increase in revenue resulted in a substantial
increase in operating profit.

Revenue in the first quarter of 2008 is well above that for the same period of 2007 and we are confident this subsidiary will have another good year.

4B Asia Pacific and 4B Africa



In February 2008, we formed a Thai based, but UK controlled subsidiary to replace the sales agent and also set up a new 100% owned subsidiary, 4B
Africa. These are important regions for future revenue of material handling components and can be best developed by having our own staff on the
ground to provide customer support.

Cash flow and debt
In 2007 the group invested £298,724 in property, plant and equipment, of which £135,000 was financed through hire purchase contracts.

Although our bank overdraft remained largely unchanged from 2006, the amount of borrowing under an invoice discounting scheme increased by
£113,000 and our hire purchase contract borrowings increased by £27,000 and there was cash outflow of £177,000. This was caused by the capital
investment, the small increase in trade debtors due to the overall increase in turnover and, more significantly, to a rise in group inventories of £338,000.
Part of this increase was due to an attempt to anticipate the recent surge in the price of raw materials. The high level of inventories is an area to which
the board is paying particular attention.

We continue to operate within our borrowing facility and our anticipation for 2008 is that the group will be cash positive.

Relocation

Our Hunslet Road site is being marketed by joint agents Knight Frank and Swift Property Services. Not surprisingly, in view of the current economic
situation, we have as yet received a lot of interest but no offers based on the primarily residential brief developed in conjunction with the planning
officers of Leeds City Council. However, we have a number of developers interested in a more mixed development on the site and their ideas are being
actively explored. Meanwhile any decision on relocation to more cost effective premises has been put on hold.

Staff
The commercial pressures on the business and on our staff increase year by year as a result of global competition. The future of the business depends on
their ability to respond positively to these pressures and we are grateful for their ongoing support in this endeavour.

Outlook
The current state of the economy raises very considerable concerns, particularly the sudden and dramatic global rise in the cost of raw materials,
specifically steel and oil based commodities (polyethylene and rubber), as these provide the input for many of our products.

Nevertheless we believe that the group is relatively well positioned to cope with these difficulties. 63% of group revenue is outside the UK and our main
markets are focused on both the capital investment and the maintenance of the production, storage and handling of food or industrial raw material, two
of the main sectors actually strongly benefiting from today’s economic situation.






